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HOME-1... .. C USS

They Should Be Organized
and Active in Every
Community.

PATRONIZE HOME MERCHANTS

The Great Danger to Local Interests
That Are Found in the Mall
Order Systems—Educate
the Public.

(Copyrighted, 154, by Alfred ¢ Clark)

Why should we trade at home?
Why should we consider home in any
way more than any other place unless
It pays us financially? First, because
it is our home. The pride we should
take in the prosperity of our home
town and our neighbors should be suf-
ficient inducement to give them the
preference. Second, because bevond
all doubt or question, it pays from a
money point,

The greatest menace to the eountry
merchant to-day is the mail order
business, and with the decline of the
country merchant comes Inevitable
loga to the citlzens of both town and
country, What at first was considered
4 great convenience and an exhibition
of commendable enterprise has grown
to be one of the erying commercial
ovils, The success of the mail order
house is the resplt of constant, ex-
tensive and intelllgent advertising It
Is not by persistent swindling as some
tell us, for no busziness was evir built
itp In that way. The home merchant
can do no better than to adopt the
same methml, the judiclons use of
printer's Ink.

‘While the merchants are the heav.
fest immediate Josers, and could do
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he has to sell and with the fact

that pecple couvld obtain at Home,
where they eonld personslly examine
them and return them if defective in
any way, goods at as low a price ne
any catalogpe bhouse can sell them,
every man and woman I8 to blame
who sends away for goods; and every-
one who falls to raise his voice in
favor of home trade. The editor holds
the most responsible position and
should be the leader in this move
ment.

The remedy bas been outlined in a
general way. We will suggest the first
steps. Let merchants buy at home—
they cannot consistently ask others to
trade with them when they do not
patronize their brothers in trade. The
editors should patronize home, and
even at conslderable personal sacrifice
refuse foreign advertiglog for lnes of
goods [n competition with the home
merchant. The editor deserves more
eredit than he receives. Many a well
todo farmer or city man would think
himself perfectly jnstified in sending
away for all his groceries and cloth-
ing it he thought he could save ten
dollars thereby on a year's purchases,
but moet editors forfelt muany times
that mpch every year by refusing ad-
vertising from distant firms in the
same linea of business as his home
merchants; and sometimes the home
merchant even then declines to ad-
vertise,

Trade-at-home eclubs might be or
ganized, with mottos something like
Clab,” or “I Patronjze the Home Mer
chants,” or “1 Buy Nothing from Mall
Order Honses,” for members to dis
play. The acceptance and displaying
of such a card might constitute a per
80 nor member,

Much of the trading away from
home is due to thoughtlessness and
lgnorance of buginess principles
Many persous consider ounly the Orst

Are you operating the tread miil to pour the wealth of your community
Inte the bottomless hoppers of the mail-order house? Are you driving your

local merchants out of business?
your own intereats,

much toward checking and correcting
this growing evil, by liberal advertis-
ing and publishing prices, they should
oot be expected to do it all. Every
gewspaper should preach home trade,
every teacher should Instil it into his
puplls in the sthool room, every min-
{ster should premch it from the pul
pit. The debating socleties and po-
litical conventions should digenss It
The interests of town snd conntry
and newgpaper and church, and so-
clety generally, are so interwoven and
po identical that whatever injures ome
will eventually Injure all. When the
werchants are compelled to bring on
smaller stocks, and employ less help,
and pay cheaper rent, they are not
alone the sufferers; the Whole com-
munity feels the loss, The price of
real estate Is largely dependent om i(s
proximity to & good town. Rents are
dependent on the amount of business.
The merchant can move to some other
town and establish himself again more
readily than can the professiondl man
and muny others who have bullt up
busipess through years of ascguaint-
anceship and establishment of char-
acter. If the farmer, or property own-
er in town, want 1o sell out they are
the greatest sufferers—they can't
move thelr property lo some place
where people are booming thelr town
and country by patronizing home,

The remedy lles in education and
publleity. In muny places that edu.
cation will come through bitter ex-
perience, but, In other communities,
where they are guicker to detect the
approaching evil, and heed more read-
ily the warnlngs of the press and
triende of home, they may correct the
evll more readlly.

Wealth and power are corrupting
[nfluences &nd the mall order houses
are probably not sending out as hon-
ast goods as they once did. They have
tearned the tricks of Imitation and
substitution und how easy it is lo
decelve the public. But, {f the mall
oridler man Is honest, and his methods
of advertlsing legitimate in every way,
his success ks of no Interest toous
and will never benefit our com=unity
i the slightest degree. If crops should
fail or slchness yender us shorf of
muney Wwé could not expect him to
trust us for & dollar—we must always
ook to the home merchant for eredit
in times of adversity.

Who Is to biame? The mall order
houge? Not In the least. We alone
are to blame. The nearsighted nier-
ghant who has lost trade by uol ac

If you are you are killing your town and

cost; if they save 20 cents on n ten
dollar order by buying from a mall
order house they consider that clear
galn. They shonld be shown that a
merchant and his family living In
thelr midet, keeps up a house, pays
taxes, adds to the social features, con
tributes generously towards public en
terprises, ete, If by buying at home
their town gives support to several
more local merchants, creating a bet-
ter home market, they get back a lib-
eral percenlage. Every man and wom
an takes more or less pride In local
affairs and is willing to contribute
something toward bome Improve-
ments, If the matter {8 fairly pre
sénted. That is why I say the rem
edy lies In education,

Most mall order houses claim they
are enabled to sell cheaper ihan coun-
try dealers because they buy In larger
quantities and get especlally low
prices. This Is often @ base mis-
statement of facts; let me cite an |n-
slance: A stock mun from eastern
Washington was visiting In Kansas
City. Ome morning, walking with his
nephew, who was a clerk in & lead:
Ing wholesale hardwire house, he
asked where Bland & Co.'r store was

located. “Don’t think | ever heard ol
them.” replied the young men. "0,
veg, I do remember the firm; they

have no store, they have an ofMice In
(giving the name of the bullding),
but I don't see how they ean sell hard
wilre 48 low as vour home merchants,
for while we skll them goods wt less
than retall price, we don't give them
as low prices as regulnr dealers, bLe
cause they buy In such small quantd
ties, just ax they get orders.”
gtockman was gEreatlly sorprised, he
supposed he had been denling with
one of the largest firms In the elty,

HAD TO LICK SOMEBODY.

Feacher's Announcement Not Comfort
ing to Trustees.

By the laws of Maryland eorporal
ounishment in the public schools of
ihat state is forbidden, This pro-
hibitlon was mueh condemned by cer
tain of the teachers with old-fashioned
ideas, especially by a teacher in one
of the schools on the eastern shore
some years ago, He was a strapping
big fellow, and it was lucky for his
pupils, who were rather a rough lot,
that they were protected by the afore
mentioned law.

The teacher did the best he could,
under the circumstances, but, moral
suasion proving of lttle avall, he
finally laid his case before the board
of trustees,

"Gentlemen,” srld he, after a recital
of his trials, “those boys must be
licked.”

“You can't do
chairman,

“Then you must mseist me In con-
trolling them.”

“That, sir,” observed the chairman,
testily, ‘Is whiat you are employed to
do.”

“In that case,” continued the teach-
er, "you most allow me to lek them."

“Corporal punishment I8 against the
law,” Indigted the chalrman,

"“Then, gentlemen,” concluded the
teacher, with conslilernble emphasis,
"someone must be licked; and 1 want
to say right here that the next time |
have trouble with my boys I'm going
lay ek a trustee. As 1 have trouble
about once o day, each one of you
may expect, on the average, one leok-
Ing per week. 1 reckon there®s no Jaw
ngainst that."

that,” replied the

RIGHT IN THEORY ONLY,

Good Argument, but It Falled to Se-
cure the Cigars.

In & Sixteenth street clgar store @
young man put o nickel in a slot ma-
chine. It was one of those poker ma-
chines. He pressed the lever and In
the "haud” that showed he had two
queens. He looked on the card of ex-
planation and saw one line that read:
“Kings or better, two cigars”" That
was the lowest winaing “hand.”

“Well, 1 win two cigars,” he sald
10 the proprietor,

The latter looked at the machine.
“Indeed you don't' he sald. "You
have only (wo gueens.”

“Well," sald the young man, “look
here. Doesu't this say ‘Kings or bet-
ter, two cigara? "

“It does, but you have two queens.’
“I was always taught,” sald the
| young man, “that the women were
[ better than the men. So queens aren’t
better than kings, eh?”

The proprietor laughed, but he
didn't hand over the clgars—Denver
Post.

Fat Man Was Disgusted.

The two men hid been to hear
Lieut. Peary's lecture on “Nearest the
Pole.” and were later discussing it
over the beers, when there sidled
from the far end of thé bar a stout
une with a polka dot vest and a horse-
shioe pin the size of o saucer., He
sphpeared Interested aud Inguisitive,

“IMd 1 understand one o° you gents
= any thut this here Peury gol nearest
the pole In the last dagh?" he asked.

“You di'" unswered one of the
walr,

“And you say he ddn't win out
after that?" ugaln querled the fat
man.

“Not by a hundred miles,” was the
reply.

“Wound up back o' the ‘also rans'
did be?' ejuenluted the gaudy sport.
‘Then hls jockey must have pulled
Him, and ought to be ruled off the
track. 1 always sald ‘twas these here
phony jockeys what was ruining the
pony game,” snd he turped In dis
gust to the latest dope shaet from
New Orleans.—Washington Post.

Cat Its Own Avengar.

It Is & common bellef among Chloa-
men that if ove commits any crime
ugainst certaly animale—cats, for ex-
ample—the soul of that smimal will
{ake possession of the wrong-doer un-
til the offense has bDeea purged. A
rervant girl, wecording to the orlental
tule, unmindful of tradition, put to
death a cat and its three kittens, She
wis laken violently 111, Her mistress,
suspecting the cause from the faoct
thut the mald was scratching and
mewing, apostrophized the body of the
dead cat, demandiog to know why It
thue tormeunted the girl The spirit
of the cal, speaking by way of the
girl's mouth, dencunced the quud-
ruple murder. The whole story was
told by the glrl In the character of
the cat, Then she explved in viclent
tonvulsions.

The Clever Street Arab,

The mail order bhusiness has dn»wl-‘

oped so slowly, and works so guletly
that few persons vedllze the magnl
tode it has assumed nor 0 whal vx-
tent il is now sapping the life-blood of
many amall eltles and towns, KEven
now we hear the excuse glven (o
sending away for goods that the mer
chants carry such poor slocks, The
wonder s that they carry any.

The Real Power.

A 17yearold boy at Worcester
Mass., has a hing capaclty of 300
ecuble inches, When he grows up and
goes to congress he  will  perhape
learn that it is not the orator but the
spesker who affecin the course of ma
tional legishtlon,

Competition l& sharpening the wite

The | of the sireet arab, The other evenlng

B lud of 15 or 16 stopped a passer-by
with the not wufamiliar guestion:
“Have you & match, please?’ The
pasger-hy wus hurrylog for a train, and
0 replted In the negative, thoogh he
carvled a hoxful. “Then buy some!*
sald the boy, with a trivmphant grin
holding out & handful of penny boxes
The ruse suceeeded, &% no doubr It
had done before, and he went sway
with twinkling eyes - Munchesior
Guardian

Content.

You never cared to go Into poll
tes?”

“No," answered Farmer Corntossel
“Ft allus strack me that bholdin® & gov
ernment positlon was a good deal like
farmin’, anyhow, 1t's largely & mattor
of chanee whether it turns out to be
one of the susiest jobs on earth or ons

of Yhe hardest”
e
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LUMBER CO.

-

Wholesale and Retail
Lumber and Building
Material of Every De-
scription and Build-
ers’ Hardware ¥ g

CIMARRON
LUMBER Co.

CIMARRON, N. M.
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Bring in Your Samples

A T.
Decp Tunnel
company of
lecting ore to place in cabinets to be
placed in the depots at Raton, The!
following letter to the Prospector ex-
plains the matter quite fully:

Flizabethtown, N. M.,
February 14, 1907,
Red River Prospector,
Red River, N, M.

Dear Sir: I am collecting mineral |
specimens from  Elizabethtown and |
Red River, to be pliced in cabinets, |
ope at Santa Fe depot and one at the |
St. Lowis, Rocky Mountain & Pacific
depot in Raton, 10 advertise the Red |
River and Elizabethtown mining dis-
tricts. i the miners of Red River
will donate specimens, labeled, show-
ing what property they are from, they
will be placed in the cabinet just as
they are labeled.  Please bring or
send them 1w A, T, Mclntyre, and
leave at the postofiice in Elizibeth-
Haoping the people
the good of this and respand quickly,

['am yours truly,
A, T. M'INTYRE.

Any ore left at the News and Press
office in Cimarron. or handed to
Arthur O’Sullivin, will be forwarded
to Mr. Melntyre.

MecTntyre, president of the|
Mining and Milling |

Elizabethtown, is col-

town will see

Subseribe for the Cimarron News-
Press, [t will cost you just two dol-
lars a year. Address the Cimarron
Publishing Co, Cimarron, N. M.

HE IS A WISE MAN....

Wiho takes ndvantage of opportunities, SBowme of the greatest Fortunes in Amer-
len have beon made 10 Judlelods investmoents in real sstate, They have been made
by men who wero ahle 1o fathom Into the future and discern the trend of develop-
menth,

TO DAY....

Thousands of dollary are seeking investment in New Mexico where tH# gasared
rate of Income I8 greater than 1n any other section of Lhe country.

CIMARRON and VICINITY....

In just now In the eyes of the pablic as the most prom ising fAeld of New Mexien
for investmient, IF you are seeking a home ina cobgenial clime, I you are looking
for safe réturns on Investment, it will pay you to ¢come and look over the situation

1 ean sell you tawn 10w that will double your money o one yenr, Husiness men
who ure looking for o loeation will find st Cimarron conditians that will please
them, Beaotifully looated, surrounded by indpiring scenery, with a large ssotion
of graxing and Mrming country as n chientage with new development 1n the iy
ernl, coal and Limber couniry constiuntly golng on, the feld & intising.

I have for sale a lurge rooming house and restanrmnt thal [s paying 20 per cent.
on an nvestment of 3,500, The bulldings are new and ooeupy three lots, 1L will
pay vou to lnvestjgate.

F. A. HAIMBAUGH

Cimarron, : - New Mexico

THE ANTLERS SALOON

John Livingston, Proprietor

NEAR ROUCKYZMOUNTAIN DEM JTI

Fine Liquors and Cigars

2% 3

Cimarron, “ - - - New Mexico
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CIMARRON
CONSRTUCTION

COMPANY

General Contractors

Operates in all the Towns in the

S.

Gen'l Manager

Territory

E. PELPHREY

Cimarron, N. M.
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